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CONGRATULATIONS
YOU ARE INVITED TO

APPLY FOR MEMBERSHIP...

BNI® MEMBERSHIP MAKES BUSINESS MORE REWARDING AND
LIFE MORE FUN:
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Business without BN

Wasting money on marketing that
doesn’t work.

On your own, trying to figure things.
out

Resentment by those who think
businesspeople take advantage of
customers and employees.

Too few, inconsistent business
referrals with a weak referral network.

Your message gets lost with so many
competitors clamouring for the same
business.

On your own to develop the skills you
need as you grow your business.

Dealing with takers, who don't
appreciate what you offer.

Goals slip and dreams get delayed
because it's easy to slack off because
no one is watching.
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Life with BNI

" A team to generate a steady flow of
customers.

Helps to avoid dead ends so you can win,
faster!

Appreciation for the sacrifices you make
and the celebration of your victories.

A network of business owners who know
how to give meaningful referrals and
training on how to leverage it.

You are the only provider for your
business category within your chapter.

Comprehensive training programmes
that grow with you as you scale your
company.

A room of givers dedicated to helping
you grow.

People to help you hold yourself
accountable to achieve your goals and
make your dreams come true.



3 EASY STEPS
TO BECOME A BNI MEMBER

Complete the enclosed Membership Committee You complete the

application, return reviews your Member Success

along with your application, accepts you Programme to

payment to the Vice and the chapter accelerate the

President (or complete President announces referrals you

your application online). your membership at the gen_erate for your
next meeting. usiness.

—————



BNI'S 10 COMMITMENTS TO YOU
TO HELP YOU GROW YOUR
BUSINESS

Your chapter will not accept
another member within your

specific business category.

Make effective use of your time by
running meetings in accordance
with an agenda optimised for
maximum results in the shortest
possible time.

Get you results as fast as possible
with a comprehensive Member
Success Programme to help you
get the most out of your BNI
membership.

BNI's mobile app and BNI Connect
enable you to build relationships
with members in 70 countries
around the world.

BNI's mobile app and BNI Connect
enable you to build relationships
with members in 70 countries
around the world.

A wealth of networking tools to
help you grow your business.

Connect with members around
your country and the world online
and through regional, national
and international events.

®

Provide you with up to 50
networking meetings a year to
generate referrals.

Advanced business education
programmes to help you grow
your business through more
effective networking, public
speaking, and business
development.

Business tradeshows and local
conferences to network with BNI
members throughout your region.



YOUR 5 COMMITMENTS TO BNI

TO GET THE BIGGEST IMPACT FROM YOUR MEMBERSHIP

1 Arrive early and stay for your 90-minute weekly chapter meetings.
2 Represent your primary occupation, not a part-time business.
3 Send a substitute when you cannot attend your weekly chapter meeting.

4 Give referrals and/or bring visitors to chapter meetings.

5 Conduct your business according to BNI's Code of Ethics or the formal

professional standards for your occupation. M



Membership Application 2020

0 BE DOMPLETED BY ALL NEW AFFLICANTS AND CATEGORY CHANGES BNI Email

1. APPLICATION DETAILS

Chapter Name Application Date Spansar's Mame
2. ME & MY BUSINESS

Wy Name D.0LB ddfmm Mokale

Business Name This is my full time business  YESG] NOER

Business Addres

Pastcode

Waork Tel Home Tel

Email Twritter @
Do you use facebook? YESE  NOQ Do you use Linkedin?  YES [ NO [

| eomsent to the business contact details provided to be publicly viewable on BNl websites.  YES [T NO I

Deseribe your product or servioes

Specific categary applied far

| Feave represented this campary far years My relevant professional qualifications are
3. MY SUCCESS IN BNI

Are yau willing ta commil bo arrive before ____ and stay wntil at least _7 YES [ MO CR
Are you willing ta abide by BNIs policies and procedures? vES I mOE
Are you willing ta find 3 substitube who can attend meetings on your behalf?. vES I mo i
Are you prépared 1o share your contacts and be willing ta look Tor referrals far wour Tellow memberss. YES I mo S
MAre you prepared ta attend BN training workshops to help you get the best return from your membership? vES I moCE

Hawe yau previously been a member of BNI? If so which Chapter? YES IS mO S
Da ou belang te any olher petworking arganisstion? If <o, please lis YES [ MO

trainireg is the key to Sucoess in any business, | sgnee 1o

4, PAYMENT
Tick a5 appropriate £ 1 Year I 2 Years

5. REFERENCES
1. Mame

Business Name
Tel

Email

Business relationship (Describe]

E180.00 £180.00
Subseription ES65.00 E900.00
+ VAT i@ 20%: £149.00 E216.00
Discount 1B%
Tatal Enclosed £854.00 E1296.00
Type of Payment
& Chegque K Csh i sacs
0 Credit Card {2 Debit Card

T parying by eard, your |ocal BRI Ofice will comact vou 1o oblain payreat d
i Extended Payment Flan

I iy by Exctencied Paryrren 'I|.1'|u ool BN affice will send o @ kok which will cnatile yeu 0

il eu i onre splication for

2 Mame

Business Name
Tel

Email

|
BNI's Code of Ethics
1. 1 will pravide the quality of services at the priees | have quated. 4.1 will take respansibility for follawing up on the referrals | receive.
2. 1 will be truthful with the members and their referals. 5. I will Iree up 1o the ethical standands of my prafesion”
A 1 will build goedwill and trust among members and their referrals, E. | will display a pesitive and supportive attitude with BNI Members. . . .

[Professional standards sutlined in a farmal code of ethics, Supersede the abave standanis).
Uipan aceeptance ba BMI, | agree 1o abide by the above Code of Ethics during the tenure of my participation in the amansation. In addition, understanding that
nd the Member Suceess Programme [MSF) within & weeks of joining.

i& Centificate af Credit from Chapler Business relationship (Describe].
6. THE SMALL PRINT
Upon yeur acceptance to BN fees are non-refundable.

+  [Mease nabe that individuals may belong o onky one chapter.

*  BNI subscription rates are adjusbed from time to time.

. BNI s @ marketing service of BH h’\'hrcnlllrf.lr-:opm:'\l Lid prewided by independent regional franchise businesses.

= Forfull terms & conditiens 0o to wwwbni.co.ukipalicies or ask for a policy ieaflet.

. In addition o the fees in Part 4, members are expected to pay weekly mesting fees for the venee to the chapte: Please ask the chapter for full details.

* ‘fou agree to BN procesing your personal data in line Mlﬂ r'w Bl Privacy Policy, availaisle at waw bnicou kiprivacy and provided to you with this apglication fonm,
7. WHAT HAPPENS NEXT?

After submitting your membership application and payment the Membership Committee will review the application and notify you (the prospective
member) of acceptance or non-acceptance before the next meeting.

B. SIGN & DATE
| understand and agree to the BMI policies, programme guidelines, Code of Ethics and the need to attend MSF and further understand that upan
Fbteptance to BN that fees are pon-refundable without exceplian.

Narme Signature Date

APFMDT ® BMI Glsbal, LLC 017012030



https://apply.bni.co.uk/

